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ECONOMICS OF FOOD MARKETS
Negotiating Issues in the Doha Round 
Classes take the form of three student presentations, followed by questions and comments. Each presentation should be based on Powerpoint, and should be a maximum of 6 slides. The presentation should not take longer than 10 minutes, with 5 minutes for questions. Presenters are asked to email me their presentations latest first thing Thursday morning so that I can prepare acetates and make copies for each class.
In order to get the most out of the classes, each student is asked to prepare the questions before coming to class.

1. Market access negotiations
Compare the EU and G20 proposals in the market access pillar of the negotiations. Compare the proposals under the headings of (a) tiers and thresholds (b) tariff cap (c) number and treatment of sensitive products (d) overall level of ambition.

(apart from my lecture notes and powerpoints, you will find the EU and G20 negotiating proposals on the agtradepolicy.org website under WTO documents, Member submissions)
http://www.agtradepolicy.org/page/resource/wto.htm#Member
2. Domestic support negotiations
The main disagreement here is between the US and the EU. Compare the US and EU offers on domestic support. How would you explain the different structure and emphasis in the domestic support disciplines being offered by each region?

(the above website may also be helpful in giving you access to the offers themselves)

3. Export competition negotiations

The EU has offered to phase out export subsidies by 2013, but wants in return disciplines on export credits, food aid and state trading enterprises. Explain in what ways these instruments can act equivalent to export subsidies and why the EU wants them disciplined.
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